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Understanding What the Purchasing Page Shows

On the Purchasing module page in Sherkety ERP & Website Platform, the main

focus is the buying process from supplier request to goods receipt. If you already
reviewed the buyer value and day-to-day actions in Understanding Purchasing

Benefits and Buyer Actions, this page helps you judge whether those actions fit your

own procurement process.

A buyer evaluating this page should expect to see navigation and workflow areas built

around the core purchasing records:

Vendors

Requests for Quotation

Purchase Orders

Products

Reporting

These menu areas show that purchasing is handled through structured records
instead of scattered emails, chat messages, or spreadsheet trackers. A typical flow

starts with a Request for Quotation when you want supplier pricing or availability,

then moves to a Purchase Order once quantities, prices, and terms are agreed.

As you review the page, pay close attention to document stages and status changes.

Those states tell you whether Sherkety ERP & Website Platform can give your team

the visibility it is missing today. Common workflow checkpoints include:

quotation records still in draft

quotations that have been sent or confirmed

purchase orders waiting for approval

approved orders ready for fulfillment

receipts showing whether products are received, still waiting, or only partially
arrived
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[SCREENSHOT: Purchasing page showing menu entries for Vendors, Requests for

Quotation, Purchase Orders, Products, and Reporting]

This page is especially useful if your team wants a cleaner process for supplier

comparison, order approval, and delivery follow-up. Instead of relying on memory or

disconnected files, the purchasing workflow is presented as a chain of linked
documents with supplier records, order details, and receipt tracking in one place.

Matching Your Procurement Problems to Purchasing
Workflows

The Purchasing module page is easiest to evaluate when you match your current

buying problems to the workflows shown on the page. In Sherkety ERP & Website
Platform, the value is not just that you can create purchasing documents, but that

each document solves a specific coordination problem.

If your team struggles to compare suppliers fairly, the Requests for Quotation area is
the first place to look. An RFQ gives you a structured way to ask multiple vendors for

the same products, quantities, and terms. Instead of comparing replies across

separate emails, you can review supplier responses against the same request.

If the problem starts after a supplier is chosen, the Purchase Orders area matters

more. This is where an accepted quotation becomes a formal order with clear product

lines, quantities, prices, taxes, and delivery expectations. That helps when buyers and
managers need one confirmed record instead of informal approval over messages or

calls.

Common pain points and the matching workflow include:

Procurement problem What to look for on the page

Hard to compare supplier offers Requests for Quotation and supplier-specific pricing

Orders get approved verbally and later

disputed

Purchase Orders with approval steps and status

tracking

Deliveries arrive late with no clear follow-up expected arrival dates and receipt status visibility

Supplier terms vary by item vendor details and product purchase information

Managers become a bottleneck approval stages before order confirmation

Supplier inconsistency is another strong signal. If different vendors offer different
prices, lead times, or minimum order quantities, you need more than a contact list.
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You should look for Vendors and Products working together so each item can carry

supplier-related purchase details.

Approval delays also become easier to manage when the workflow clearly separates

quotation, approval, and confirmed order stages. That structure helps a manager

validate a purchase before it becomes a committed order.

Evaluating Whether Your Team Buys Through the Right
Process

A good way to judge fit is to compare your current process with a standard purchasing
flow in Sherkety ERP & Website Platform. The page is designed around a sequence

that many growing businesses need:

1. Create a Request for Quotation

2. Send it to a Vendor

3. Confirm quantities, prices, and terms

4. Approve the order

5. Receive the goods

6. Validate the vendor bill against the order

If your current buying process already follows these steps informally, the Purchasing

module is likely a strong fit. The page is especially relevant when your team needs

every order to show clear line details rather than a simple total amount. Signs that a
formal Purchase Order workflow makes sense include needing:

product-by-product order lines

exact quantities

unit prices

taxes

vendor references

promised delivery dates

a visible order status before and after approval

This becomes even more important when purchasing is tied to stock movement. If

confirming a purchase should trigger an incoming receipt, or if buying decisions
depend on replenishment needs, then a multi-step purchasing process matters. In that

case, the module is not just for recordkeeping; it becomes part of how your team

keeps products available.
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[SCREENSHOT: Purchase Order screen with vendor, order lines, status, and

expected delivery details]

There are also cases where the Purchasing module may be less central. If your

company places very few orders, works with one supplier informally, and does not

need approval routing or receipt traceability, a full RFQ-to-receipt process may feel
heavier than necessary. The page is most valuable when your team needs control,

visibility, and repeatability—not just a place to note that something was bought.

Checking How Supplier and Product Data Support Your
Buying Decisions

The Purchasing module page is not only about documents. It also depends on the
quality of the supplier and product information behind those documents. In Sherkety
ERP & Website Platform, buyers should review whether the Vendors and Products
areas can support real purchasing decisions instead of acting as simple reference
lists.

A useful vendor record should help you evaluate more than a supplier name. When

reviewing the page, look for signs that supplier details can support purchasing work
such as:

contact details for the supplier

payment terms

delivery expectations

past purchasing activity or purchase history visibility

This matters because buyers often make repeat decisions. If your team regularly asks
the same suppliers for the same items, a strong vendor record reduces rework and

helps maintain consistency across orders.

The Products area is just as important. Product purchase settings are what turn a

general item list into a practical buying tool. Buyers should check whether product

purchasing information can reflect supplier-specific conditions such as:

vendor-specific prices

minimum purchase quantities

lead times

reorder-related purchasing behavior
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If one product can be bought from several suppliers, that is another key evaluation

point. Many businesses need multiple vendor options for the same item so they can
compare cost, availability, or delivery speed. If negotiated pricing or preferred supplier

details can be tied directly to the product, RFQs and purchase orders become faster
and more accurate.

[SCREENSHOT: Product purchasing details showing vendor pricing, lead time, and

minimum quantity]

This data foundation affects every later step. When supplier and product records are
well maintained, buyers can expect order lines, prices, and expected dates to

populate more reliably on Requests for Quotation and Purchase Orders. If that data
is missing or inconsistent, even a strong purchasing workflow will feel manual.

Reviewing the Controls That Matter for Approval and
Receiving
When you assess the Purchasing module page in Sherkety ERP & Website
Platform, focus on the controls that protect purchasing decisions after an order is

drafted. For many teams, the most important parts are not creating the order itself, but
controlling who can approve it and tracking whether the goods actually arrive.

Start with approval-related controls. A useful purchasing process should clearly show

whether an order is still a quotation, waiting for authorization, or fully confirmed. On
the page, buyers should look for:

approval rules tied to Purchase Orders

visible order statuses

clear movement from quotation to approved order

restrictions on who can confirm an order

These controls matter when a buyer can prepare the order, but a manager must

review pricing, quantities, or budget before the order becomes official. If your

organization has spending limits or internal sign-off requirements, this part of the page
deserves close attention.

The receiving side is just as important. Once a purchase order is confirmed, buyers

should expect a linked incoming receipt process. That connection gives visibility into
what has arrived, what is still pending, and whether the delivery matches the order.

Look for receipt-related indicators such as:

creation of incoming receipts from confirmed purchase orders
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receipt status showing pending, partial, or completed arrivals

links between the order and the related receipt

[SCREENSHOT: Purchase Order linked to incoming receipt with receipt status visible]

Traceability across documents is a major evaluation point. Buyers who need

auditability should confirm that the workflow connects the Purchase Order, the
incoming receipt, and the vendor bill. That link helps answer practical questions

quickly: what was ordered, what was received, and what should be paid. If your team

often resolves supplier disputes or checks delivery accuracy before payment, these
controls are central to the module’s value.

Deciding If Purchasing Fits Your ERP Evaluation Criteria

The Purchasing module is a strong fit when your evaluation criteria are based on clear

buying workflows rather than general interest in procurement features. In Sherkety
ERP & Website Platform, you can assess fit by checking whether the page supports

the exact controls and records your team needs to manage supplier purchasing with
confidence.

Use the following checklist to judge whether the module matches your process:

You need to create Requests for Quotation before committing to a supplier

You want to compare supplier offers in a structured way

Your team requires approval routing before a Purchase Order is confirmed

You need incoming receipt tracking after an order is placed

You want vendor bills matched back to the original purchase document

You need visibility by document status rather than relying on email follow-up

Your product and supplier data include negotiated prices, lead times, or supplier-

specific terms

Purchasing must connect with inventory receipts or accounting records

Status visibility is one of the clearest signs of fit. If your team benefits from seeing

which records are still draft quotations, which orders are approved, and which

deliveries are still pending, then the page is aligned with a controlled procurement
process. If those distinctions do not matter in your business, the workflow may be

more detailed than you need.

You should also consider data readiness. Vendor price lists, lead times, and product-
level purchasing rules are most useful when your supplier and product records are
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maintained consistently. Without that foundation, buyers may still need to enter too

much information manually.

Finally, think about connected processes. If receiving goods and validating vendor bills

must tie back to the original purchase order, the Purchasing module becomes more

than a buying screen—it becomes part of a broader procure-to-pay flow. The next
document, Exploring Purchasing Features From the App Page, walks through those

visible features in more detail.

Overview

This document focuses on how to evaluate the Purchasing module as a business
process fit inside Sherkety ERP & Website Platform. Rather than teaching detailed

button-by-button order entry, it helps you understand what the purchasing page is
positioned to handle and which buyer problems it is designed to solve.

The page centers on a structured procurement flow built around:

Requests for Quotation

Purchase Orders

Vendors

Products

Reporting

incoming receipt follow-up

approval and status tracking

That positioning matters if your current process depends on email chains,

spreadsheet comparisons, or verbal approvals. The Purchasing module page
presents an alternative where supplier records, order lines, approval stages, and

receiving visibility are connected through formal documents.

As you read, the goal is to answer practical questions such as:

Does your team compare multiple suppliers before buying?

Do managers need to approve purchases before they are confirmed?

Do buyers need to know whether goods are still pending or already received?

Do supplier prices and lead times vary by product?

Should vendor bills be checked against a confirmed purchase order?

This guide does not repeat the introductory value discussion from Understanding
Purchasing Benefits and Buyer Actions. Instead, it builds on that foundation by helping
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you decide whether the Purchasing module belongs in your ERP evaluation based on

document flow, data quality, and operational control.

[SCREENSHOT: Purchasing module landing view highlighting RFQs, Purchase

Orders, Vendors, Products, and Reporting]

If you are comparing modules across the ERP catalog, this document helps you place
Purchasing correctly: not as a generic supplier list, but as the area for controlled

buying, approvals, and receipt traceability.

Prerequisites

Before using this guide effectively, it helps to be familiar with a few parts of the public
ERP browsing experience in Sherkety ERP & Website Platform. You do not need

admin access or setup work, but you should already know where the Purchasing

module appears and what kind of buyer activity it supports.

Helpful background includes:

knowing how to reach ERP module pages from the ERP catalog or related module

pages

understanding the buyer-focused benefits already introduced in Understanding

Purchasing Benefits and Buyer Actions

basic familiarity with public page navigation and module discovery from

Discovering the Purchasing Module From Inventory and App Pages

comfort reading page sections, menu labels, and workflow descriptions on public
ERP pages

You will get the most value from this guide if you can already identify common

purchasing terms such as:

Term What it means on the page

Request for Quotation a supplier request before confirming a purchase

Purchase Order the confirmed buying document

Vendor the supplier you buy from

Receipt the incoming delivery linked to the order

Approval the review step before an order is finalized

It also helps to have your own current process in mind while reading. For example,

think about whether your team uses supplier comparisons, approval sign-offs, delivery

Generated from Sherkety Bytes Align docs · August 25, 2026 8 / 9

doc:understanding-purchasing-benefits-and-buyer-actions
doc:understanding-purchasing-benefits-and-buyer-actions
doc:discovering-the-purchasing-module-from-inventory-and-app-pages


follow-up, or invoice matching today. That makes it easier to compare your real

workflow against the purchasing flow shown on the page.

If you want more context on browsing ERP pages before continuing, see Using ERP

System Landing Pages to Evaluate Offerings and Exploring ERP App Categories and

Module Entry Points.
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